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CraTpsl TOCBAILIEHA H3YYEHHIO CIOCOOOB M METOIOB OOpaTHOM CBS3U C
KIUEHTaMH Kak 3(PQEKTUBHOIO HUHCTPYMEHTA HW3Y4YEHHsS] TMOTPEOUTENbCKOTO
NOBEJCHHUS U Pa3BUTUs OM3HEca. ABTOp paccMaTpUBAET CTPYKTYpPY HMCTOYHHMKOB
oOpaTHOM CBSI3M U OCOOCHHOCTH cOopa HWHGOpPMALMU HCHOJIB3Ys] KEHChl U3

MPaKTUKHU pabOThl IPEANPUATUNA cHEphI YCIYT.

The article 1s devoted to the study of methods and ways of feedback with
clients as an effective tool for studying consumer behavior and business
development. The author examines the structure of feedback sources and the features

of collecting information using cases from the practice of service enterprises.
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B CcOBpeMEHHBIX YCIIOBHUSX JIFOOOM OWM3HEC 3aMHTEPECOBaH B CTAOMJIBLHOM M
MOCTYIAaTeILHOM pPa3BUTHU. BpeMsi CTpEeMUTETHLHOTO POCTa Ha CTapTe YIUIO B
MPOIILIOe, TaK KaK JIONS PAcTYIIMX CErMEHTOB PhIHKA COKPAIAeTCsS M KOMITAHUU
CTPEMSITCS COXPAaHUTh CBOM TO3HUIIMM IyTEM TPOYHBIX OTHOIICHWH C
noTpeOuTensIMU. B 3TOH cHUTyaluu TOYHBIH, CBOEBPEMEHHBIH W THIATEIHHO
MPOAHAIM3UPOBAHHBI  OTKJIMK  IOTpeOMTEICH  CTAaHOBUTCS  JBUTATEIIEM
KoMMepueckoro ycrexa. [1, 2] Coop u aHanM3 MHEHUH 1 OLIEHOK TOKyTaTeIe u3
(GhOpMaJIbHOCTH TIPEBPAIACTCS B OCHOBY CTPAaTErHYECKOTrO pocta Kommanuu. Erre
JIeCsATh JIET Ha3al, TaKk Has3piBaemas oOpatHasi cBs3b («feedback») Owbuta odeHb

PYTHUHHBIM 3aHATUEM C HC BIIOJIHC AICHBIM PC3YJIbTATOM, CCTrOAHS JOJITOBPCMCHHLIC



KOMMYHHKAIIUN C HOTpe6I/ITCJICM HCBO3MOJXHO IMOCTPOUTD oe3 y4ucTa MeJIbYalIImnX

M3MEHEHUH B OTHOUIEHUU NOTPEOUTENEH K TOBApY, YCIyre Wik OpeHay KOMITAHUH.

B 2022-2023r.r. wH)OpPMAlMOHHBIA pPECypc CHEHHATIM3UPYIOIIUNUCSI Ha
Pa3BUBAIOIIMXCS TEXHOJOTUSAX M MHHOBaLMsAX VentureBeat mpuBen pe3yabTaThl
MCCIIEOBAaHNM, YKa3bIBAIOIINX HA CIEAYIOUIEE: BO BPEMS DKOHOMUYECKUX KPU3UCOB
OOJBIIMHCTBO KOMITAHUHM OOBIYHO MEHSIET CTpaTernio MapkeTuHra. Tak, Harpumep,
67% KOMIaHWI 3HAYUTENBHO OOJBIIE CTApaAOTCSA YIEp)KaTh TEKYIlyr O0asy
KJIMEHTOB, YE€M 3aBOEBATh HOBYIO KJIMEHTYpYy. B 3Toi cBsi3m oOpaTHas CBA3b C
KJIMEHTAMH - 3TO BaXXHBIA HHPOPMAIIMOHHBIN pecypc B BUE Kan00, IPeI0OKESHHH,
OT3bIBOB, 3aMEUYaHHM, dMOLMOHAIBHBIX OTKIMKOB W BOIPOCOB, PACKPBIBAIOIINX

MHEHHE NMOTpeOUTENE Ha BCEX ATANax B3aUMOECHCTBHS.

Bmecte ¢ Tem HecucTeMaTH3MpPOBAHHBIA MacCUB HMHPOPMAIMH  OT
noTpeOuTeNe He MMEeT MPAKTHYECKOW IEHHOCTH, YTOOBI MOJYYUTh 3HAYUMBIN
pe3yabTaT npu cOope HHGOPMAILIMK OT KIIMEHTOB Ha BCEX dTarax B3auMOJICUCTBHS,

cienyet oOpaiiath BHUMaHue Ha JaHHbBIE:

v NPS (Net Promoter Score) - roTOBHOCTh PEKOMEHIOBATEH OPEHI;
v" CSAT (Customer Satisfaction Score) - ypoBeHb yI0BIETBOPEHHOCTH;
v" CES (Customer Effort Score) - HACKOJIBKO JIETKO KJIMEHTY JOCTUTHYTh

OCau.

Kpome Ttoro, ciemyer oOpamiarb BHMMaHUE HAa JUHAMUKY OT3BIBOB, HX
4acTOTy, TOHAJbHOCTh M MNpPUYMHBI Heratupa. ClenyeT y4yecTh, YTO HaJIU4ue
KOHKPETHBIX MPEIJIOKESHUI, 4aCTO 0003HAYAIOT «Y3KUE MECTa» B OM3HECE U UMEHHO
Ha HUX CJIElyeT CKOHUEHTpUpoBaTbcs. IIpu 3TOM Ba)KHO BBICTpaWBaTh MPOLECC
cOopa OT3BIBOB KaK B3aMMOBBITOAHBIA auanor. CorjacHO oOmpocy KOMITaHWU!
Microsoft, B 2025 romy 77% morpebuteneld oreHUBaOT OpeHa Ooiee
MOJIOKUTENBHO, €CIM KOMIAHUU aKTUBHO MPUIJIAIAIOT UX K OOpaTHOU CBSI3U U
BHEJIPSIIOT €€ pe3yJIbTaThl B padboTy. [6] CeroaHst oueHb BaKHA CKOPOCTh PEAKIIUU B

obsactu u3ydenus: puadeka, Tak Kak NOTPEOUTENH XOTAT MOJIYYUTh MTHOBEHHYIO



PCaKIUIO HA CBOU COO6HICHI/I}I B 4aTax, TO €CTb OXHUIAaHHEC OTBCTA AJIUTCA HE Oosee

10 CCKYH/I, TaK KakK Oouee MCIJICHHAaA pCaKA MOXET CHU3HUTh UX HHTCPEC.

B aT0#i cBs3M nupoBBIC pEHICHUS CIeIaTd KOMMYHUKAIIMA TPAKTHUSCKH
MT'HOBEHHBIMH | TIipexjie Bcero 3o CRM-cucTeMbl, OMHUKAaHAIbHBIC IIaTQOPMBI,
CKBO3HAs aHAJIMTHKA U aBTOMAaTH3allsi MapKeTUHTa. Bce 3TO He TOJIBKO YCKOPHIIO
nporiecchl coopa u 00paboTKH 00paTHOM CBSI3H, HO U (PAaKTHUECKH SMOITMOHATBHO
oxxuBmIO uX. KoMruiekcHas cuctema coopa u 00pabOTKM 00paTHOM CBSI3U peliacT

Ba)KHBIC NMPOOJIEMBI OHU3HECA:
Cosepuiencmeyem oGu3Hec-npoyeccol RPAKMUUECKU 8 OHIIAILH pexcume

OOpartHast cBsi3b C KIIMEHTOM JA€T BO3MOKHOCTh IOCMOTPETh Ha CUTYaLUIO
1O/ APYTUM YTJIOM, @ BO3MOKHO BOOOIIE M3MEHUTh ONTUKY HaOIIOJEHUMN U YBUIETh
paHee He BUAMMbIE Oaphepbl, IPENOHbI U caadocTu. B3rnsan norpeduresns KOHEYHO
CyOBEKTUBEH MO CyTH, HO MacIITa0bl HHPOPMAITMOHHOTO MOTOKA B 3HAYUTEIHHON

CTeneH! 00BEKTUBU3UPYIOT MOJIy4aeMyt0 HH(POPMALIHIO.
Jlemoncmpupyem KiueHmoopuenmuposanHocms

Bamie noguepkHyTO€ BHUMAHHE U YBaKEHNE MHEHUS KIMEHTOB pacrojiaraet
uX Ha OOCTOSITENhbHBIE KOMMEHTApUU O TOBapax, OOHOBJICHUH aCCOPTHUMEHTA U
MeTo0B mpoAax. Cpelu MOCTOSHHBIX MOTpeOuTeneil MHOro OOpa3oBaHHBIX U
ONBITHBIX JIFOJIE, MHEHUS U COBETHI KOTOPBIX HE YCTYNAIOT IKCIIEPTHBIM OLICHKAM.
DTO OYEHb LIEHHBIH, a TJIaBHOE OECIUIATHBINA PECYpC AJIs PEIICHUs BAXKHBIX U TOPOU

JOBOJIBHO CJIOXHBIX TEXHOJOTUYECKUX MTPOOIIEM.
Ykpennaem umuoowc komnanuu

[ToTpebutenu oO4YeHb YYBCTBUTENbHBI K OIEHKAM U MHEHUIO JPYTHX
M0JIb30BATENEH, OT30BUKH, CEPBUCHI T'€0JIOKAIMH, OT3bIBHI B (DOpyMax v yaTax — 3TO
cBoeoOpasHblil pecypc noBepusi. OCOOEHHO Ba’KHBI IMOILIMOHAIILHO KUBbIE OT3bIBBI
U COBETHI, KOTOpbIE XapaKTepHbl sl cepbl yCIyr, oO0pa30BaHUA, KYJIbTYpHI,
MeauiuHbl. Kommnanusi crapaercst pacroyiokuTh NOTpeOuTeneil aTth OT3bIB B

T'COJIOKAIMAX  WJIM MHBIX CCPBHCAX. TaK, HanpuMep, BBICOKO HNCHUTCA OT3bIBLI B



cepBucax SIHIeKca, Tak Kak OHU MPOJBHUIAIOT KOMIIAHHIO B T€OWH(POPMAITUOHHOM
CHCTEME, YKpeIUIis €€ MMHIDK M DKOHOMST CpEICTBAa Ha MpPSIMOM pekiame.
Menemxep MEIUIIMHCKOTO [EHTPa, 300TOCTUHUIIBI MIIM HEOONBIIOro Kade ckopee
TIONPOCHT Bac MOOJIAroJapuTh KOMIIAHHIO B TeOJOKAIMAX SIHOEKca, Y4TO BIIOJIHE

COOTBETCTBYET IyXy BPEMEHU.

Opnako oOpaTHasi CBA3b Kak MH(GOPMAIMOHHBIN pecypc HEOAHOPOJHA U TpedyeT

IPYNIIUPOBKY, BbIICIMM Hau0o0Jiee BaKHbBIE TPYTIIIBI:

1. Heiicmeytowue kauenmvl — JEIATCA CBOMMHU BIEYATIEHUSIMH, TOTOBBI
PEKOMEHIOBaTh WJIM HE PEKOMEHJIOBATh TOBAp WJIM YCIYTy 3HAKOMBIM U
ponctBeHHHKaM. lleHHOCTH WX ¢uadeka B HACTOSIIEH >XUBOU OIICHKE
CUTyall1H.

2. Yweowue knuenmovl — MOTYT JIaTh CPABHUTENBHYIO XapaKTEPUCTUKY BaIlIUX
TOBApOB\YCIIyT U BalllUX KOHKYPEHTOB. L{eHHOCTh uX (hugdeka B TOM, YTO BbI
MOJJIEP>KMBAETE KOMMYHUKAIIMM U MOXKETE PAaCCUMUTHIBATh HA MX BO3BpAT.

3. Jluowl, ne dowedwue 0o coenku — 0003HAYAIOT MTOTPEOUTENEH, 3aKa3aBITUX
Ha caiiTe MPOJYKT, HO MO KaKOW-TO MpPUYMHE HE AOLIEAIIMX 10 CIEIKH.
[{enHocTh Takoro (pumbexka B TOHMMAHUKM U OCO3HAHWH MIPUYHH, HATIPUMED,
HEeyJa4yHOM HHTepdelice MpUIOKEeHHUs, omurOka B BbhIOOpE IIeleBOM
ayJIUTOPHUU U TIP.

4. Knuenmwvl KoHKypeHma — 0003HAYAIOT KIMEHTOB, MOOBIBABIIMX B Balleh
BOPOHKE npoAax. OueHb MoJie3HO (PUKCUPOBATH JIU]IbI, KOTOPbIE COBEPIIMIIN
B UTOTE MOKYNKY HE y Bac. [leHHOCTh Takoro ¢uadeKa COCTOUT B TOM, YTO
yepe3 HEKOTOpOe BpeMs IMOCJE OTKa3a OT MOKYIKH MOXHO 3alpOCHTh UX

MHCHHC O TOBapax HUJIM YCIyrax KOHKYPCHTOB.

Ha puc. 1. npencraBuM NpuMepHYIO CTPYKTYPY OCHOBHBIX UCTOYHMKOB OOpaTHOU
CBSI3U JJIsl KOMIIAHWHU, COCTABJIEHHYIO aBTOPOM Ha OCHOBE KOHCOJUJIUPOBAHHOMU

BKCHCpTHOﬁ OLICHKH.



OcHOBHBIE TPYIIIBI OOpaTHOMN CBS3H

7%

= [leiicTByOLWME KANEHTbI
® BbIBLUME KNNEHTbI
= Jlnabl, HegolWeLwme 40 CAENKM

KnneHTbl KOHKypeHTa

Puc. 1. Cmpykmypa ucmounukoe oo0pammoii ceasu.

N3BecTHbINl MapkeToJor - mpakTuk M. MaHH B cBoeil kHUTE [3 ], MOCBAILIEHHON
¢ualdeKky mpeasiokuil paccMaTpuBaTh €ro HE MPOCTO KaK KOMMYHMKAIIUIO, a Kak
OecIiaTHBI KOHCANTHUHI, KOTOPBIH MOKET NMOMOYb KOMIIAHWU pa3BUBaThCS. B
KayeCTBE OCHOBHBIX MHCTPYMEHTOB OOpaTHOW CBS3M OH BBIIEHMI 7 MPOCTBIX
NO3UIMI B OpuCe KOMIIAHWU, KOTOPbIE CMOTYT CTaTh HAJECKHBIM HCTOUYHHUKOM

00paTHOM CBSI3U:

1. Crenrazera — moJje ajsi CBOOOIHBIX 3aMETOK KIIMEHTOB
2. Slmuk oO6paTHOM CBA3M — COOP MUCHMEHHBIX COOOIIEHUI
3. Jenb c moTpebuTeneM — BpeMs, IPOBEICHHOE Ha CBS3H C MOTpeOUTEIEM

4. Jlenn SEO - perymnspabie HeOpMaTbHBIE BCTPEUYH TOII - KIIUEHTOB KOMIIAaHUU
c ee SEO

5. BeTa-TeCTHpOBaHI/IC - OKCIuryaranysa  KIMCHTaMH  IIOYTH  T'OTOBOI'O

IPOAYKTA/yCIyTH JIJIsl BBIBICHUS OIIMOOK U HEAOYETOB.

6. Hoctyn k HOMepam Tene(OHOB MEHEIHKEPOB - BO3MOXKHOCTD JJI KIIMEHTOB

CBS3aThCS C PYKOBOJICTBOM HAIPsIMYIO.



7. Exit pol — onpockl Ha BbIXO/1e U3 ouca KOMITaHUH.

Bce nmnepeuncieHHble HMHCTPYMEHTHI BIOJHE YHHUBEpPCAIbHbI U JAIOT
BO3MOXKHOCTh CO3/1aTh COOCTBEHHBIE TAKTHYECKHE MPUEMBI cOOpa U 00padOTKU
uH(popMaIuu, mojaydaeMol B BUE 0OpaTHON CBS3U. BMecTe ¢ TeMm paccmaTpuBas
MPaKTUYECKUE aCTIeKThI Ipoliecca coopa nHdopManmu B Bue hupdeka Hen30exHO
BO3HMKAIOT ATHYECKUE MpodseMbl: Kak mocTpouTs auasor ¢ kiiueHToM? MoKHO Ju
HapymaTh TPUBaTHOCTH? HacKOJIBbKO TITyOOKO MOKHO MHTEPECOBATHCS KIIMEHTOM U
np. [TogoOHBIE BOIPOCHI BaXKHO U MOJE3HO paCCMAaTPUBATh, OMMUPAsCh HA KEHCOBBIN

MCTO/, HOSBOJ’ISIIOHII/Iﬁ OLCHHUBATDb PCAJILHBIC CUTYyallUU U OCJIATh BBIBOIBI. [4]

Keiic 1. M3BectHbii otenbep HOHuc TeiiMypxaHibl pacckazall O CHUTYyallWH,
pou3oIIeaAnen B ero orene «l'enpBenns», KOTopas NOAUYEPKUBAET, YTO KEJTAHUE
BBISICHUTh KaKOW OCOOEHHBIM CEpBHC XO4YET IOJYyYUTh TOCTh MPUBOIUT K
HEOXKUJAHHBIM NOCJenCTBUSAM. [lepcoHan oTenst TOTOBWII HOMED K MpHUE3AY TOCTS,
BBISICHWI B OTKPBITBIX MCTOYHUKAX, YTO TOT BIAAECET 3aBOJOM XOJOJAWIBHUKOB, U
YIOMSIHYJI 00 3TOM B NMPUBETCTBEHHOM IOCTaHUU. [ OCTh OYE€Hb PACCEePAMIICS U C
KpUKaMHU HAaOPOCHUJICS Ha CBOMX MEHEIPKEPOB, KOTOPHIE SKOOBI OTKPBLIN TAHY O €r0

HMYIICCTBCHHOM I10JIOKCHHHU.

Keiic 2. PykoBoauTenb KIMEHTCKOTO CepBHCa MEAUIIMHCKOTO IIEHTpa paccKaszana,
YTO KJIMEHTHl OYCHb HEPBHO OTPEarupoBalid HAa CMC- PacCChUIKY UX IMapTHEpa ¢
uH(popMaImenn moceTuTh Bpada-oHkosora ¢ 50% ckuakoit. MHOTHE U3 TEX, KTO
TIOJTYYHJT TIPUTTIAIIICHUE BOCIIPUHSIIN €T0 KaK BBI30B TI0 MEUITMHCKUM TTOKA3aHUSIM,

a HC KaK PCKIIAMHYIO aKIHIO.

Keiic 3. OcHoBatenb pecropanHoil npemuu Lemon Guide [mutpuii ['po3HbIi,
MOTYEPKHYJT BBICOKHM 3alpoc KJIMEHTOB HA TMPUBATHOCTH YCIYT OCOOCHHO Y
MOJIOAOTO TIOKOJICHUS., MHOTHE W3 KOTOPBIX XOTAT, KAaK MO>HO MEHBIIIE
KOHTAKTHUPOBATH C IEPCOHAJIOM B PECTOPAHE U BBIIBUTAIOT MPOEKTHI, I1I€ Y KAKIOTO
rocts OyJeT CBOSI MHAMBHUAyajbHAs KaOMHKA B KOTOPOW OH MOXET YyBCTBOBATH

ce0s1 KoM(OPTHO.



[logBonst uTOrM ClEQyeT OTMETHTb, 4TO cOOp OOpaTHOM CBA3UM — 3TO
HEMPOCTOH W HEOJHO3HAYHBIA TIPOIECC, KOTOPHIM HEOOXOAMMO TI'PaMOTHO
yIpaBIsATh, HE Hapyllas 3TUKY U JIMYHOE MPOCTPAHCTBO KIMEHTOB. BMecte ¢ Tem
HEOOXOAMMO COOMIOAaTh pa3yMHBIM OaaHC HU(PPOBBIX U KOHTAKTHBIX METO/IOB
coopa uH(pOpMALMM U TMPOAYMBIBATH MNPUMEHSEMbIE TAKTUYECKHE IPUEMBI B

KaXX/10M OTACJIbHOM CJiy4dac.
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